análisis crítico que se basa principalmente en algunas fuentes de información, el análisis de los resultados del TLCAN y el examen estratégico de sus desafíos y oportunidades para las PYME. Finalmente, el análisis establece algunos escenarios posibles después de la renegociación del TLCAN y algunas propuestas estratégicas para las PYMES. Palabras clave: Desafío, NAFTA, oportunidad, renegociación, escenario, pymes. ABSTRACT RESUMEN
.
Despite the serious and broader concerns of disparities in income and cultural and ethnic differences that could pose serious obstacles for economic and market integration among the three partners of NAFTA, 24 years of implementation and operation, the results confirm that the agreement has benefitted all the three partners. It also has confirmed that the two neighbors of United States, Canada and Mexico are of considerable foreign-policy importance, (Ann Krueger (1992) , which is to say that the political dimension is linked to economic decisions in NAFTA. 
CHALLENGES OF SMES
A report of the OECD (2017) withdrawal from NAFTA would increase the cost to more than $ 50 billion U.S.
Dollars.
A little more than half of and medium-size businesses are aware that the discussions will lead to a successful Tightening rules of origin add costs to trade that in turn could be costly to consumers and may introduce inefficiencies for businesses (Freund. 2017 Among the NAFTA negotiating objectives should be included provisions on government anticorruption (Corchado, 2017) . Also, trade relations should not remain separated from security cooperation in the relationship (Wilson, 2017 However, local SMEs to get insertion and integration into the value chain of the aeronautics sector require to meet several factors (Hernández, 2015) and to overcome barriers related to a vertical integration (Carrincazeaux & Frigant 2007) large investment, dynamics of production and quality issues.
In Baja California, some SMEs counting on access to required resources and capabilities entered the aerospace sector. The study of Hernández and Carrillo (2018) found that SMEs holding a Mexican and Canadian small and medium sized business need to prepare to an eventual break up of NAFTA.
However, trade ministers of the three partners have stated to be committed to "an accelerated and comprehensive negotiation process that will upgrade our agreement and establish 21st century standards to the benefit of our citizens".
(Office of the USTR 2017). 
